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CASE STUDY

How One Agent Turns Rental
Clients Into Future Homebuyers

Building a predictable buyer pipeline by treating
every renter as a long-term relationship.

The lease isn't the finish line, it's
the beginning of the relationship.

T h @ B | ue p ri nt The biggest mistake agents make is treating

rentals as one-time transactions. - J.R. Alexandre
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Five Principles
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Follow the Data  Focus on High-  Stay Connected Educate Build Repeatable
Understand Potential Renters Maintain Help renters Process
migration, Not every renter consistent understand Use technology
affordability, & s a future buyer. communication financing & credit  so every renter
local rental after move-in. before they're receives a
demand. ready to buy. consistent

experience.

The Challenge
Market Reality

J.R.s Question

@ Home affordability remains challenging
@ Competition for buyers continues to increase

e Traditional lead generation costs continue rising

Many agents lose touch with renters after
the lease is signed

Instead of asking:

“How do | find more buyers?”
He asked:

“How do | stay in contact with
renters until they're ready to buy?”

The Opportunity « Ahome purchase < Referrals
< o ’ Every rental transaction has  * Repeat business ¢ A lifelong client
the potential to become: * Future listings

Where Rental Beast Fits

Rental Inventory
Access more rental listings & opportunities.

Lead Generation
Generate high-quality renter leads.

Apply Now
Simplify applications & speed up the process.

Client Management
Organize, communicate, & stay connected.

Future Buyers
Turn today’s renters into tomorrow's buyers.

o+

Rental Beast helps agents simplify the
rental process while creating opportunities
to build long-term client relationships.

Key Takeaways
Every renter deserves a long-
term strategy.

Education builds trust.

Consistent follow-up creates
future buyers.

Systems outperform memory.

Rental business can become
repeat business.

The agents who invest in
relationships will build stronger

pipelines, generate more repeat
business, and create lasting
value for every client they serve.

Learn more at rentalbeast.com
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